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ART, A“PLEASURE” INVESTMENT THAT DESE]

RVES TO

BE CHERISHED




You are thinking about the
diversification of your assets
to make a «pleasure
investment», rather than
one of a purely financial
or real estate status.

You would like to start

a collection, but you are
lacking time and need

an expert eye to point out
opportunities around

the world.

A work of art proposed on the market
interests you, but you want to

be sure of its authenticity,

the provenance and the

adequacy of the price with

that of the art market.

You would like to
prepare your estate and
plan the transmission of

your fine art assets
to your heirs.

1. PERSONAL ACQUISITION STRATEGY
We define with you a personal acquisition strategy which takes into account your tastes, your personality,
your financial situation and market trends.

1. REVIEW OF THE

WORK(S) OF ART
We shall examine your work(s) of
art and send you a pre-appraisal
report, specifying the nature,
the estimated value(s), the most
recent sales results recorded,
as well as a list of the various
specialized players in the art
market together with the potential
market segments your item(s)
may interest (galleries, specialized
auction houses, brokers, collectors,
museums, foundations, etc.).

You are a collector and,
due to lack of time,
you need to delegate
the management

of your collection.

2. TENDERS
We are able to organize tenders
among auction houses, gallery
owners and collectors, and shall
make recommendations to you so
that you can arbitrate between a
direct sale or by auction.

3. NEGOTIATIONS

In case of auctions, we shall
negotiate on your behalf a
contract with preferential terms
(sales costs, communication plan,
catalogue contents, events, etc.).
Moreover we shall strictly monitor
the execution of the contract. In
case of sale by mutual agreement,
we shall place at your service
our network of collectors and
professionals in order to collect the
most advantageous offers.

You want show off to its
advantage and

make known

your collection to

art historians and

2. MULTI-CHANNEL
SEARCH & ALERT

On the basis of this plan, we shall
search for corresponding works
on the various open markets
(auction houses and galleries...)
as well as on the more reserved
and confidential markets (broker
networks, private collections...).
We shall keep you informed of
each result and send you a market
study together with our opinion on
works of art concerned.

3. AIDS TO ACQUISITION
When you have selected a work of
art, we shall submit an acquisition
plan together with our advice on
a fair price to be disbursed and
shall inform you on the eventual
satellite expenses (restoration,
supervision, insurance, logistics,
customs clearance, etc.) as well
as any administrative procedures.
For the sake of transparency, we
suggest you contact the owner
directly.

You want to sell a work of art

but you hesitate on the
best channel of sale.

You do not have time to
look after the details of
an assignment and want to
be assured that all possible

ADVICE

ON
ASSIGNMENT-=

actions are undertaken for the

success of the sale.

4. HISTORY OF ART AND

AFTER SALES
After receipt your work(s) of art, we
shall furnish you with a summary
file, containing full information
concerning any historical aspects,
as well as market data concerning
its market. After purchase, we
provide a market intelligence
service informing you of similar
works for sale on the international
market.

An offer to purchase has been

submitted to you but you
require an unbiased
opinion on the value

of the work of art.

You are considering the
reorganization of your
collection and need to

identify the works whose
ratings have progressed well.

institutions.

ACCOMPANYING

You have built up a

collection and want to

keep yourself informed

about any cultural news
concerning items of interest,
train yourself on the collection
theme and organize exclusive visits.

ADDITIONAL SERVICES
Insurance: choosing and putting you in
relation with a specialized insurer, a specialist
art valuer in order to establish an inventory
and updates thereafter
Transport: choosing and putting you in
relation with a specialist art transport carrier
and thereafter managing the file with the
service provider.

Restoration: choosing and putting you in
relation with a specialist art restorer and
thereafter managing the file until the item is
returned to you.

Framing: choosing and putting you in
relation with a specialist and thereafter
managing the file with the service provider.
Scenography/lighting: choosing and putting
you in relation with a specialist and thereafter
managing the file with the service provider.
Administrative management of the
collection.

COLLECTOR

THE

You want to take

a step back on your
collection, update the
works of art

and possibly reposition it.

VALORIZATION CULTURAL LIFE
Inventory and advice in Subscriptions to specialized
connection with transmission. journals

Photo campaign: choosing and
putting you in relation with a Club of collectors
specialist art photographer and (exceptional events, special
thereafter managing the file with visits)

the service provider. Access to an online training
Collection catalogue: production platform(s)

and editing

Creating a Collection Mark

Creation of a website: editing the

contents, choosing a webmaster

and thereafter managing the file

with the service provider as well as

looking after any updates.

Presentation to specialists, art

historians...

Loans to institutions for

exhibitions

Group events



